


After the regular application of the adhesive to the MDF 
panel, and following a recommended 20 to 30 min natural 
drying time or 5 to 10 minutes through an oven – the panels 
are then processed through a vacuum-heated press which 
uses a membrane or air pressure to form the PVC foil onto 
the shape of the material. 

The advantages and benefits of 431.7 can add tangible  
value to a business, explains Bradly Larkan – regional sales 
manager South Africa. He says, “Our new 431.7 formula has 
a multitude of benefits for manufacturers – for instance, it is 
a one component formula – no more mixing or waste after 
shifts, no more cleaning spray lines or disposal of cleaning 
liquid waste. 

“This of course leaves 
more time to produce 
panels, saving money and 
improving productivity.” 
According to Kleiberit, 
this new formulation 
allows for continuous 
spraying without  
having to stop and  
clean spray nozzles, 
which again creates less 
down time and more 
productivity options. 

“Thanks to the 
construction of the new 
431.7 formula, it can be 
sprayed with nozzle sizes 
of 1,2 to 1,8 mm and the 
lay down finish is said to 
be absolutely smooth. 
Naturally, for panels 
using high gloss foils this 
is a significant benefit to 
achieve a first class 
optical finish without 

New Kleiberit formulation 
perfect for PVC foils
World-renowned innovators in adhesive technology and systems, Kleiberit has launched grade 431.7, a PU 

dispersion spray adhesive to bond PVC decorative foil to shaped MDF panels. 
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Kleiberit 431.7 provides excellent results  
when bonding furniture panels

Even with challenging profiled substrates a high 
quality of panel is easily achieved



USD 4,50 million worth of American hardwood lumber 
and veneer were exported to South Africa during the first six 
months of this year, according to the American Hardwood 
Export Council (AHEC), the leading international trade 
association for the American hardwood industry. This marks 
a 7% increase over the same period in 2012. Of this total, 
exports of American hardwood lumber reached a value of 
USD 2,73 million and a volume of 3 930 cubic metres, 
marking an decrease of 7% and an increase of  
4% respectively over the January to June period of  
last year. Direct shipments of US hardwood veneers to  
South Africa during the period reached a total value of  
USD 1,77 million, rising by 38% from the same period last 
year. In addition, US hardwood log exports to South Africa 
reached a value of USD 641 000 and a volume of  
1 563 cubic metres during the period.

In terms of species, US hardwood lumber exports to South 
Africa continued to be dominated by white oak during the 
first half of this year, although the volume shipped dropped 
by a significant 24%, as compared to the same period in 
2012. White oak accounted for 45% of the total volume of 
U.S. hardwood lumber shipped to South Africa during the six 
month period of this year, while it made up over 61% of the 
volume of shipments in the same period in 2012. This 
decrease was made up by significantly increased shipments, 
although still relatively small volumes, of maple, tulipwood, 
cherry and red oak. In addition, direct 

exports of hardwood veneers from the United States to 
South Africa were made up by a wide range of species, with 
significant quantities of white oak and maple in the mix.

“South Africa continues to show strong demand for 
American hardwoods. The building and construction industry 
remains buoyant, in order to keep up with the demand of 
the growing South African population, which presently 
stands at 50,5 million. In addition, the housing sector has 
also been experiencing growth in recent years, with over  
2,6 million houses having been built since 1994. Apart from 
new construction, the renovation business is growing as well, 
providing a lucrative market for interiors, particularly 
American hardwoods,” commented Roderick Wiles, AHEC 
Director for Africa, Middle East, South Asia and Oceania.

Confident about sustained growth in the demand for US 
hardwoods, Wiles undertook a trade servicing mission to 
South Africa in May this year. This was the first visit to South 
Africa as part of AHEC’s mission to increase awareness in the 
country. The mission saw Wiles conduct site-visits with 
leading importers, wood processors and end users in Cape 
Town, Johannesburg and Pretoria. The visits, which were 
aimed at reinforcing trade ties with key players from the 
timber industry, revealed that the majority of them acquired 
and maintained stocks of American hardwoods. The trip also 
provided AHEC with an opportunity to interact with major 
players in the timber industry, and to emphasise the  
positive attributes of American hardwoods.

US hardwood lumber and veneer exports 
to South Africa top USD 4,5 million in the 
first half of 2013
American hardwoods offer wide diversity, high performance in applications and documented  

sustainable credentials
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defects. With the smaller nozzle sizes there is less overspray 
which means the adhesive sprayed is utilised on the panel 
and not wasted, saving money.” 

Larkan says that 431.7 is easy to use. “50°C is all that is 
needed to reactivate this adhesive – lower reactivation 
temperatures result in better optics for high gloss foils  
and they also ensure that the silicone or rubber membranes 

last longer, again resulting in improved quality and  
cost savings. 

“After cross-linking, the highest heat resistance is  
achieved, in some cases, over 100°C. Improved quality 
equals less returns and an improved reputation in  
the market.” With the company’s reputation for 
outstanding customer service, manufacturers can rely  
on Kleiberit to help achieve superb results as well as 
improved productivity.”

Operator training and best practice troubleshooting 
guidelines are available from the company.
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New Kleiberit formulation perfect for  
PVC foils
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